
Word from the President
Welcome to the first issue of Connecting Perspectives, our very own Huan Hsin (“HH”)  Newsletter.
This is yet another effort of ours to improve transparency and promote awareness of our company
amongst the investing community.

In December last year, Mr. Parry Ng joined HH as Investor Relations Manager.  He is in charge of
various corporate affairs including information dissemination and to liaise with the media, analysts
and fund managers.

The Year 2000 has been a challenging yet outstanding year for HH.  Our business growth and share
price performance reflect that HH is moving in the right direction.

To recap our stock performance, HH started the year 2000 at S$0.62 then retreated to a low of S$0.35 in 31 May.  Against a backdrop of weakening
financial results and stock prices worldwide, HH reported a sterling set of results for FY2000 and the stock price rebounded to finish off the year at
S$0.695.

For shareholders who have remained faithful to HH, not only has the daily average volume improved, our stock price continues to outperform the broader
market since the beginning of the year, rising steadily to around S$0.88 in May end 2001.  This reflects that investors’ interests and confidence in HH’s
operations continue to improve.  In particular, our notebook casing product is expected to be the main growth driver for HH in 2001.  And to put the  icing
on the cake, the Board of Directors has recommended a final dividend of 6% (S$1.2 cents) and proposed a 1 for 4 bonus issue, both of which have been
approved by the shareholders during our AGM and EGM held on 21 May this year.

I would like to take this opportunity to thank our shareholders who have placed their trust in the management.

Mr Hsu Hung Chun
President
Huan Hsin Holdings Ltd

COMPANY NEWS & ANNOUCEMENTS
1. Highlights
HH commenced notebook casing production in August 2000 with 29,575
units.   Monthly production reached 55,000 units 2 months later.  For 2001,
notebook casing is expected to be one of the growth drivers for HH.  With
most of the components such as plastic parts and metal stamped parts
internally produced, HH’s fully integrated assembly lines are able to
manufacture the entire notebook casing. HH is one of the earliest to
commence notebook casing production in Shanghai. With the tide of OEMs
expanding or setting up operations in China, especially in Shanghai area,
HH hopes to secure more orders this year.  The following is a summary  of
the recent announcement posted on the Masnet on 27 April 2001 regarding
the new notebook casing contract with one of the leading notebook
manufacturers in the world.
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2. Recent News & Events for 2001
June HH agreed to invest approximately US$3.6 million for 15,000,000 ordinary shares of RMB1/-each in Shanghai Long Fong Foods Co., Ltd.

(“SLF”), representing 10% of the proposed paid up capital of RMB150 million. SLF agreed to obtain approval for listing in China latest by 30
June 2006. In the event that SLF fails to obtain approval for listing in China by the agreed date, the original sum of investment will be returned
to HH with interest of 10% per annum after deducting any dividend paid.

Mr. Hsu Cheng Chien, Managing Director of HH said that the rationale for the stake in SLF is mainly for investment purpose. “We are
constantly looking for ways to optimize our resources and improve return to our shareholders” Mr. Hsu added.

June HH invested NT$5.1m for a 51% stake in an R & D company.  The principal activity of the company is to carry out R & D work on power
management applications for portable products such as cellular phone, notebook, PDA and MP3.

MD Mr Hsu explained, “To support our diversification into higher value-added and higher technology products, we have decided to allocate
available resources to carry out research and technology development.  We believe such a move will help in maintaining our competitive edge
and benefit the Group in the long run.”

“We see R & D as an impetus that will move us closer to being a “one-stop” centre providing complete manufacturing and assembly services
of a wide range of products and components.  Not only will this strengthen our relationship with existing clients, it will also enable us to
expand our client base,” Mr Hsu added.

May www.qian2yu.com or http://203.117.9.133/anyboard/qianyu/index.html
HH was invited by OCBC Securities to join their discussion forum.  It was just another platform for the investing community to get in touch with
HH management.  The responses from forum participants were encouraging, with 30 postings recorded in the first week.  Anyone who may
have a question for the management is invited to post it in the forum mentioned above.

May All resolutions were passed at the 5th AGM & EGMs held on 21 May 2001 at the Raffles Hotel in Singapore to approve among other matters,
the 1 for 4 bonus issue, tax exempt final dividend of 6% (S$1.2 cents) and Employees’ Share Option Scheme.

The aim of the bonus issue was to reward loyal shareholders for their continued support and to better reflect the growth and expansion of
HH’s businesses by increasing the capital base.  Since being listed on the SGX mainboard in 1997, HH’s turnover has been improving year over
year from around S$67m in 1997 to about S$109m in 2000.

In addition, the bonus issue was also intended to encourage a wider spread of shareholders so as to enhance the liquidity of HH shares.  For
the bonus issue of 50,000,000 shares, a sum of S$10,000,000 from the share premium account has been capitalized and applied in full for the
bonus shares.  The bonus shares would not be entitled to the final dividend declared in respect of the year ended 31 December 2000.

Shareholders should also be glad to see that HH has been consistent in making dividend payments over the past 4 years.  From 1997 to 1999,
HH declared and paid final dividends of 6%.  Last year, in view of the strong performance, management declared an interim dividend of 4% on
top of a final dividend of 6%.

The Ex-dates for the bonus issue and final dividend were on the same day, 27 June 2001.  Payment for the final dividend was on 11 July 2001.

May SGX-ST in its letter dated 4 May 2001, granted in-principle approval for the listing and quotation of the Bonus Shares on the Official List of the
SGX-ST

Apr www.zaobao.com/ir.html
To appreciate and acknowledge the support of shareholders and potential investors from the Chinese background, HH decided to join the
premium regional Chinese portal site for investor relations to create awareness, enhance communication and allow regional investors to
better understand our business strategies and direction.

Apr HH secured new notebook casing contract with one of the leading notebook manufacturers in the world (please refer to highlights)

NEW NOTEBOOK CASING CONTRACT SECURED (27/4/2001)

Production for the new contract is likely to commence in early May 2001 and total monthly volume is expected to rise
further from 55,000 units to 70,000 units per month.  If orders continue to improve, the management hopes to hit
150,000 units by year end.

HH recently took delivery of 10 new plastic injection machines, bringing the total number of plastic injection machines
to 168.

Managing Director Mr. Hsu Cheng Chien (“Mr Hsu”) commented, “The slowdown in the US economy may actually
work to our benefit.  Faced with softening prices, we have seen an increasing trend in outsourcing by brand holders.
HH is one of the earliest to commence notebook casing production in Shanghai and we expect to secure a slice of the
growing outsourcing market as long as we are able to keep production costs low. ”

He added, “For the financial year 2000, turnover for the “mould, moulded plastic products and finished product assembly” segment where our notebook
casings are accounted for, rose 109% year-on-year.  The new notebook casing contract further establishes this segment as one of the growth drivers for
the Group.  For the financial year 2001, we expect this segment to improve on its contribution to Group turnover.”
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Mar In one of the busiest reporting weeks for the year, ending 25 March 2001, HH was ranked top 3 in the Corporate Transparency Index (“CTI”)
out of a total of 53 companies.The CTI considers two main reporting criteria namely Content and Context.  Content relates to provision of
financial data (turnover, profit, segmentation, etc) and financial statements (balance sheet and cashflow).  Context relates to how a company
conveys its report, such as the mix of audience and the timing of release.

Mar HH announced strong performance for FY 2000, turnover and Group profit hit record high of S$109m and S$22m, rising 38% and 52%
respectively. Excluding a forex gain of S$3.5m, Group profit would be S$18.7m, an increase of 29%.  HH proposed final dividend of 6% on top
of the interim dividend of 4%.  HH also announced proposed bonus issue of 1 for every 4 existing shares held.

MD Mr Hsu said in the results’ press release, “The management will continue to place emphasis on improving production efficiency as well as
exploring strategic ventures that may benefit the Group.  Diversification into products such as notebook casings and the more recent paper
shredders, which utilize in-house components such as wire, plastic and stamped metal parts are expected to benefit the Group as a whole.  We
are looking into more products of similar fashion.”

Feb Synergistic diversification - HH invested USD1.1m to manufacture electrical and electronic products such as paper shredder, telephone set,
speaker and caller-ID machine in Shanghai.  Among the products in line, paper-shredder will most likely be the first to commence, with
production expected to begin in March 2001.

3. Q & A

The following are some recent questions posted to the management of HH and our response :

Q1 Although sales for the second half of FY2000 is higher than the first half, the operating profit after tax before minority interests is less than the
first half.  What is the reason?

A This is because of the higher forex gain of S$2.9m in the first half as compared to the lower forex gain of S$543,000 in the second half.

Q2 For 2001, will “wire & cable” remain the core segment?
A We expect “wire and cable” to remain one of the core segments but the percentage contribution may be diluted by improved performance by

other segments especially “mould, moulded plastic products and finished product assembly” in which the notebook casing is accounted for.
For 2000, turnover for the “moulded plastic” segment rose 109% year on year.

Q3 Does HH sell any of its products to US markets?
A Not directly.  We provide manufacturing and assembly services for our clients who are OEMs and Multi National Corporations (“MNCs”) with

plants and offices across the region.  They in turn will distribute the products to consumers or customers worldwide.

CORPORATE TRANSPARENCY INDEX
Company Content Context Total

Mediaring.com 28 36 64
Flextech Holdings 27 36 63
Huan Hsin Holdings 27 36 63
Parkway Holdings 26 36 62
Mfg Integration Tech 25 36 61
Trek 2000 International 25 36 61
Gul Tech S’pore 28 31 59
NatSteel 30 26 56
Omni Industries 25 26 51
Clipsal Industries 24 21 45
Delgro Corporation 32 11 43
Shangri-La Asia 30 11 41
Reed Group Holdings 20 21 41
ASTI Holdings 26 12 38
Pan United Corporation 22 16 38
(Source : Business Times,  26 March 2001- actual listing comprises 53 companies)

INDUSTRY NEWS
Top Taiwanese Notebook Manufacturers
According to Digitimes, global notebook computer sales are expected to rise between 15% to 20% this year.   As for Taiwanese notebook manufacturers
currently producing more than half of that, they remain optimistic about their notebook operations this year.  The following is some data about the top
Taiwanese notebook manufacturers compiled by Digitimes :
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Stock data

Share price as at 31/5/2001 S$0.88

Reuters code HUAN.SI

Bloomberg code HUAN.SP

6 month daily average volume 692,000 shares

No. of shares (m) 200

Market cap (S$m) 176

6-month price range (S$) 0.725(30 Nov 2000) - 0.88(31 May 2001)

Dividend payout 1997(6%) 1998(6%) 1999(6%) 2000(10%)

Feedback and comment - kindly forward to pyng@huanhsin.com.my

2000 (million units) 2001 projection (million units) Growth (%)

Quanta 2.60 4.00 54
Acer 1.90 2.50 32
Compal 1.80 2.80 56
FIC 1.40 2.00 43
Inventec 1.40 1.80 29
Arima 1.33 1.70 28

Asia-Pacific PC market
According to market research firm IDC, Asia-Pacific first quarter  sales in 2001 dropped 7% compared to the previous 3 months but increased 19% year-
on-year.  China and India both recorded growth in excess of 40% to lift the region’s overall performance.  Despite the slowdown of the US economies,
Asia-Pacific (excluding Japan) PC market is expected to continue growing in 2001.

Cisco remains optimistic about Asia-Pacific
Cisco expects Asia-Pacific to grow faster than the rest of the world this year. In particular, China and India are showing the greatest growth potential in
the region. President of Cisco’s Asia Pacific operations, Gordon Astles said recently, “Asia is a tremendous internet opportunity as it is forecasted that by
2004-2005, there will be more internet users in the Asia-Pacific than all of the United states. The internet is Cisco’s stronghold with an estimated 53% of
the technology in the internet provided by us.”

Intel to invest in China, WTO or not
CNET reported recently that James Jarret, president of Intel’s China business said that Intel will invest additional US$400m on a new Shanghai plant to
make chipsets, on top of the US198m already spent on an earlier plant in Shanghai.  He added that Intel’s manufacturing operations in China have been
very successful and whether WTO happens or not, Intel would have expanded anyway.

Outsourcing trend expected to continue
In the face of slower demand worldwide, pricing pressures have forced MNCs to shift manufacturing abroad or turn to outsourcing, mainly to Asian
countries like Taiwan, Singapore and China, in order to lower costs.  Nokia recently announced that it will close some manufacturing operations in US and
shift abroad.  This follows the move by rival companies such as Ericsson to outsource its production to Singapore’s Flextronics International.  NEC of
Japan also announced recently that it will outsource all its motherboard production to Taiwanese companies.

Notebooks VS Desktops
Recent data released by market researchers expect worldwide notebook sales to continue growing in double digits compared to the stalled Desktop
sales.  Desktop may still take up a major portion of PC sales but notebook is fast catching up with comparable price and performance.  Another reason
for the notebook growth lies in the advanced wireless applications being developed which facilitate mobile communications.  Clearly, mobility will be
one key consideration for consumers of the future.
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